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To reach new prospects on LinkedIn, you may want to leverage your existing network for 
referrals. People in your existing network can make warm introductions to new contacts who 
could potentially become new clients. The Get introduced tool on LinkedIn makes this an easy 
process.

Ask for Introductions

1. �Visit LinkedIn.com and sign in. 

2. Locate the person to whom you would like to be introduced.

3. �Hover over the down arrow located next to the Connect or Send InMail button and  
select Get introduced.

4. �If more than one person in your network is connected to the person, you have the option  
to select the person you want to make this introduction.

5. �Write a message to the person who will introduce you, and be clear about why you are  
asking for an introduction. Keep it professional because your message may eventually be  
seen by the person to whom you want to be introduced.

6. �Click the Send Request button, and your message will be sent to your connection. He or  
she then has the option to introduce you and allow the prospective connection to reply  
to you directly. 

TIP: �Be professional and give the person who will be making the introduction a gracious way  
to decline if he/she doesn’t feel comfortable recommending you. 

Use your existing 
network to request 
warm introductions 
to prospective clients.

REFERRALS

No bank guarantee • Not a deposit • May lose value 
Not FDIC/NCUA insured • Not insured by any federal government agency

Insurance products are issued by Pacific Life Insurance Company in all states except New York and  
in New York by Pacific Life & Annuity Company. Product availability and features may vary by state.
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To learn more about how you can use social selling  
to grow your business, call your consultative wholesaler at 

(800) 722-2333 or visit SocialSelling.PacificLife.com.

This informational guide is for educational purposes only. Pacific Life is not affiliated with your financial institution. Remember that 
you must always follow your firm’s policies, procedures, and guidelines.

Pacific Life and its affiliated companies are independent of LinkedIn Corporation. 

Pacific Life refers to Pacific Life Insurance Company and its affiliates, including Pacific Life & Annuity Company. Insurance products 
are issued by Pacific Life Insurance Company in all states except New York and in New York by Pacific Life & Annuity Company. 
Product availability and features may vary by state. Each insurance company is solely responsible for the financial obligations 
accruing under the products it issues.
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